CONFIDENTIAL RESUME

JENNY MARCOS

(818) 497 3709

cleopatraentertainer@yahoo.com
1996 – current

TIGER EYE ENTERTAINMENT

SHERMAN OAKS CA

Tiger Eye Entertainment is a PR, Marketing and Advertising company that specializes in Media Brokerage and handles the specific marketing needs surrounding special events, conventions, tradeshows and expos on behalf of several clients in various fields of industry.

Event Coordinator: Responsible for booking the talent, entertainment or special showcases. Booking the venue, booking and training the necessary staff to run an event. 

Organising sponsors to put on the event. Organising the members of the media coming to cover the event. Managing set up and breakdown and general conduct of the red carpet area and photo opportunity and VIP areas. Organising entertainment celebrities to walk the red carpet for media. Hiring and managing promoters to bring the general public to the event. Managing the general flow of the event from the patrons to the technical aspects, to the talent, special guests, celebrities and media. Orgainising sponsors and financial backing for the event and creating the necessary advertising and marketing campaigns around the needs of the sponsor and the theme of the event. Implementing the marketing plan to a successful turnout and a successful quantification of this turn out in financial dollars through the implementation of the necessary marketing tools and promotions devised for such event.

Team Management and training: Managing a team of staff and training the staff in multitasking skills to enable them to handle several of the necessary aspects of events. 

Personnel management and training: capable of training individual staff all aspects of marketing, advertising, PR and sales.
Marketing and Sales: creating, devising new methods of marketing and putting together promotional advertising campaigns surrounding a particular product or event or convention. Implementing these campaigns correctly to ensure success.

Advertising: responsible for creating and inventing new and exciting offers and designing advertising campaigns and display advertising to span the entire gammet of medium forms. Radio, Internet, Television, Magazine, convention / tradeshow, face to face, business to business (B2B)

Mass merchandising and sales: Creating new and exciting products to mass merchandise for sales and brand name recognition and logo placement.

Sponsorship and Financial Investment: Excellent at negotiating deals and finding hot buttons to create situations that address and satisfy the marketing and advertising needs of the sponsors / financial investors and also enable these sponsors to justify the needs to financially support and event, a project, a new product etc.

Public Relations: Excellent negotiation skills between members of the media and high end celebrities for an event. Excellent at mediating between corporate and investor for the purpose of solidifying deals. General public relations skills for all aspects of marketing sales and negotiations.

Media Buyer / Media Broker: Excellent negotiating skills to buy media spots for all types of media: Magazines, Television, Internet, Radio, Internet. Aso excellent in the ability to sell all aquired media spots for a guaranteed profit.

Public Relations: Negotiations between media, sponsors, clients on a corporate level. Press Releases and Media Blasts to general public, media, editors, journalists of major publications 

Referral Service and Data Management: Excellent at referrals and gathering data, research 

Customer Service: Excellent sales skills and excellent and thorough follow through with clientelle. Heavily successful with repeat business. Proficient in all types of sales: in person, online, through mail order, shopping carts, special events and over the phone. 

CONVENTIONS / TRADESHOWS / EXPOS:

Set up and design of display areas. 

Creating and mass producing products for sales and logo branding for sponsors and advertisers. 

Mass merchandising for wholesales purchasing at tradeshows and expos as well as post tradeshow orders.

Marketing and promotions to encourage interaction, feedback, sales and demonstrations of the product or service. 

Excellent at managing and training staff in high stress environment. 

Brand name recognition and logo placement.

Sales: many forms of sales and marketing to large venue crowds ranging from 5000 patrons to 180,000 patrons over the course of a few days per tradeshow / expo.
PR and Media: excellent at pre and post PR, marketing and media blasts about exhibiting, sponsoring or any other involvement surrounding shows / expos.

2003 – 2005

5th ELEMENT PRODUCTIONS AND PYTHON PICTURES

CHATSWORTH  CA

2 years experience in film production and editing.

Duties:

Casting Director

Filmography / videography

Photography 

Director

Producer

Editing

Script Writer

Post production and editing nominated 2 years in a row for 13 films in one season.

1997 – 1999

KSS MARKETING

LOS ANGELES  CA

Market Research Firm

Online surveys

Product testing

Product demonstrations

Promotions

Assessment of customer service

Assessment of staff product knowledge

Company comparisons

Marketing Analyst

Telemarketer

1991 - 1996

NEWAYS INTERNATIONAL

PERTH W.A.

AUSTRALIA


Neways International is a cosmetic company originating in UTAH. USA.

Sales: Sold cosmetic products, retail and wholesale through telephone marketing, person to person sales and through large corporate functions

Marketing: designed and implemented different methods of marketing and promotions for existing products as well as new products to existing clientele and new prospects. Responsible for devising several new promotional campaigns to encourage sales both retail and wholesale on an individual as well as on a corporate level.

Product Demonstration: public demonstration of use of entire product lines. 

Product Training: Responsible for teaching product line to several groups of employees.

Customer Service: Handling customer orders from purchase to delivery. Providing excellent trouble shooting service for customers having difficulties with product useage. Product information or any general inquiry or problems affiliated with products or any aspects of business.

Business Training: Responsible for teaching all aspects of sales and marketing to our existing groups of employees on a weekly basis. Holding weekly seminars to teach all aspects of business to improve sales and business acumen within the company.

Public Relations: Establishing rapport on behalf of the company amongst potential clients.

1993 – 1996

SHOPPERS GUIDE – TIM TUTUNGIS

PERTH W.A.

AUSTRALIA

Shoppers Guide Magazine. Coupon and display advertising newspaper spanning 5 districts delivered directly to every household on a monthly basis.

Sales and Marketing: Sold display and classified advertisement space to various clients in 5 districts. Provide new concepts on a daily basis to clientele to aid in better and more effective marketing and advertising from the implementation of proper and effective advertisements and new promotional concepts.

Customer Service: Provided excellent customer service to more than 300 existing clients and new prospective clients. 

Public Relations: Establishing business relationships with potential clientele. 

Design: Graphic and concept design for display advertising

